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This study is part of a series of multi-client reports on the
world’s market for intelligent controls in non-domestic

buildings. Support from all the major manufacturers and

suppliers over the last 25 years has enabled us to develop a
series of robust models that when populated with validated

data can establish the performance and value of both the

supply and demand side. This is now built into our relational
database called OBIS. It has allowed us to size, compare

and trend numerous market segmentations, establish

supplier performance in both product and systems business
and establish the importance and effect of all the demand

drivers. “Security Systems - IBC(s)1 - The EU(7) Market 2006

to 2011” is the most detailed and accurate report published
on this subject for this region.  This 1600 page report benefits

from comparisons with Edition 1 (2002), similar studies

carried out in different regions of the world and related
technical infrastructures in buildings. Split into three studies,

it separately assess the markets for Access Control - IBC(a)2,

CCTV - IBC(c)3 and Intruder Alarms - IBC(i)4. Each study is
split into two volumes; volume I comprising the executive

summary which compares findings across all countries; and

volume II providing the detailed analysis using the same
format for each EU(7)5 country. Data on the past, present

and future market for IBC(s)1, is clearly presented

quantitatively and qualitatively, so that strategies can be
developed to fully exploit opportunities on a pan-regional

basis.

Sales of access control systems and products in the EU(7)
in 2006 were €1.532 billion and €0.780 billion respectively.

Growth in both system and product sales averaged 6% per

annum over the last five years, a 33% growth over the last
five years. These growth rates can be double in some

countries in the more attractive vertical markets of banking

& finance, communication and computer and high-tech
buildings. The main drivers for growth were the increased

output in new construction in a number of countries, higher

levels of refurbishment/retrofit business and increased fear
of crime and terrorism. There has been a strong trend towards

more sophisticated and integrated systems and convergence

with IT networks and the business enterprise which has
generated more value added services. The UK is by far the

largest market and accounted for 31% of product sales in

2006.   It is the most developed of all the markets, having a
penetration of sales per capita which is nearly double the

EU(7) average. The fastest growth has been achieved in

Spain and Italy, where the markets grew at some 10-11%
per annum over the last 5 years. We forecast that in 2007

aggregate growth of IBC(a) sales in the EU(7) will be 6.3%

and that compound growth will be 5.7% up to 2011. In the
UK, which is considered to be the most competitive market,

margin on sales has remained stable over the last 10 years

but even more surprising is the fact that despite major,
consolidation, the supply side remains fragmented, with no

one company getting more than 10% of the products

business. The winners in this market will be those that are
fully committed to IT-Convergence, working with the IT

departments, delivering interoperable solutions that meet the

clients value proposition of performance and value.

SECURITY SYSTEMS - ACCESS CONTROL
THE EUROPEAN (7) MARKET 2006-2011

1 IBC(s): Intelligent Building Controls - Electronic devices & systems for building
Access Control, CCTV and Intruder Alarms.
2 IBC(a): Electronic devices and systems to control and monitor people through
secured access points such as doors.
3 IBC(c): Closed Circuit Television (CCTV) / video for security applications in
buildings, public places and traffic management.
4 IBC(i): Electronic sensors and systems that can detect intruders entering premises
and sites and signal alarms.
5 EU(7): Belgium/ France / Germany / Italy / Netherlands / Spain / United Kingdom.
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i&i limited - P R O P L A N

SECURITY SYSTEMS - ACCESS CONTROL
THE EUROPEAN (7) MARKET 2006-2011

■ The sales by Product (factory gate prices) and Systems

(installed) for direct and indirect channels, to 2006, with

forecast to 2011

■ The level of penetration of system sales in each country

in western Europe

■ The market size by type of project; new construction,

refurbishment, retrofit and extension

■ The market size by contract value (4 segments)

■ The market size by type of hardware (8 products)

■ The market size by type/end use of building

(16 categories)

■ Geographic distribution of sales within each country

■ The distribution channels and the volume of business

that they handle, comparing “product” and “total

solution sales”

■ Market share bands for all established suppliers by

product and by total system sales

■ Profiles of established suppliers provided in a standard

format allowing comparisons to be made

■ The major forces that determine demand and their future

impact

■ The part played by all third party suppliers and the impact

that they will have in the future

■ The channels of distribution and emerging trends

■ The supply and demand side influences on Total Building

Solutions

■ Measures the incidence of integration by both

functionality and the vertical building markets in which

they are installed

■ The most attractive business areas defined by building

type

■ Price pressures, and the effect on margin on sales over

the last 10 years
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Sales of CCTV / Video systems and products in the EU(7) in

2006 were €2.17 billion and €1.07 billion respectively. Growth

in product sales averaged 8.0% per annum over the last five

years, a 47% growth over the five years, whilst system sales

averaged 6.9%. These growth rates can be double in some

countries in the more attractive vertical markets of retail,

communication and computer and high-tech buildings. The main

drivers for growth were the increased output in new construction

in a number of countries, higher levels of refurbishment/retrofit

business and increased fear of crime and terrorism. There has

been a strong trend towards more sophisticated and integrated

systems and convergence with IT networks and the business

enterprise which has generated more value added services.

Companies that have adopted this strategy are winning higher

margin business, particularly those that are fully committed to

IT-Convergence, working with the IT departments to deliver

interoperable solutions that meet the clients’ value proposition

of performance and value.  The UK is by far the largest market,

accounting for 38% of product sales in 2006. It is the most

developed of all the markets, having a penetration of sales per

capita which is nearly double the EU(7) average. The fastest

growth has been achieved in Spain, where the market grew at

some 19% per annum over the last 5 years. We forecast that in

2007 aggregate growth of IBC(c) sales in the EU(7) will be 7.8%

and that compound growth will be 7.6% up to 2011.  Growth in

demand is based on a forecast increase in construction output,

a higher spend on more sophisticated systems and increased

demand because of the perceived threat of crime and terrorism.

Despite major consolidation, the supply side remains

fragmented with no one company getting more than 10% of the

products business.

1 IBC(s): Intelligent Building Controls - Electronic devices & systems for
building Access Control, CCTV and Intruder Alarms.
2 IBC(a): Electronic devices and systems to control and monitor people
through secured access points such as doors.
3 IBC(c): Closed Circuit Television (CCTV) / video for security applications
in buildings, public places and traffic management.
4 IBC(i): Electronic sensors and systems that can detect intruders entering
premises and sites and signal alarms.
5 EU(7): Belgium/ France / Germany / Italy / Netherlands / Spain / United Kingdom.

SECURITY SYSTEMS - CCTV / VIDEO
THE EUROPEAN (7) MARKET 2006-2011
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This study is part of a series of multi-client reports on the

world’s market for intelligent controls in non-domestic

buildings. Support from all the major manufacturers and

suppliers over the last 25 years has enabled us to develop a

series of robust models that when populated with validated

data can establish the performance and value of both the

supply and demand side. This is now built into our relational

database called OBIS. It has allowed us to size, compare

and trend numerous market segmentations, establish

supplier performance in both product and systems business

and establish the importance and effect of all the demand

drivers. “Security Systems - IBC(s)1 - The EU(7) Market 2006

to 2011” is the most detailed and accurate report published

on this subject for this region.  This 1600 page report benefits

from comparisons with Edition 1 (2002), similar studies

carried out in different regions of the world and related

technical infrastructures in buildings. Split into three studies,

it separately assess the markets for Access Control - IBC(a)2,

CCTV - IBC(c)3 and Intruder Alarms - IBC(i)4. Each study is

split into two volumes; volume I comprising the executive

summary which compares findings across all countries; and

volume II providing the detailed analysis using the same

format for each EU(7)5 country. Data on the past, present

and future market for IBC(s)1,  is c lear ly presented

quantitatively and qualitatively, so that strategies can be

developed to fully exploit opportunities on a pan-regional

basis.
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OBIS (Online Business Intelligence Service).

This will allow you to analyse trends and
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■ The sales by Product (factory gate prices) and Systems

(installed) for direct and indirect channels, to 2006, with

forecast to 2011

■ The level of penetration of system sales in each country

in western Europe

■ The market size by type of project; new construction,

refurbishment, retrofit and extension

■ The market size by contract value (4 segments)

■ The market size by type of hardware (10 products)

■ The market size by type/end use of building

(16 categories) and Public surveillance

■ Geographic distribution of sales within each country

■ The distribution channels and the volume of business

that they handle, comparing “product” and “total

solution sales”

■ Market share bands for all established suppliers by

product and by total system sales

■ Profiles of established suppliers provided in a standard

format allowing comparisons to be made

■ The major forces that determine demand and their

future impact

■ The part played by all third party suppliers and the

impact that they will have in the future

■ The channels of distribution and emerging trends

■ The supply and demand side influences on Total

Building Solutions

■ Measures the incidence of integration by both

functionality and the vertical building markets in which

they are installed

■ The most attractive business areas defined by building

type

■ Price pressures, and the effect on margin on sales

over the last 10 years
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Sales of intruder alarm systems and products in the EU(7) in

2006 were €2.073 billion and €0.963 billion respectively. There is

a mixed picture across the EU(7) with some growth in selected

countries and contraction in others, but overall product sales

declined by 0.3% per annum and system sales by 1.7% over the

last five years. This is fast becoming a mature market which is

losing some share to CCTV / video, whilst at the same time

becoming more dependent on construction activity and general

economic conditions. The former is forecast to become more

favourable during the next few years and we forecast in 2007

product sales will grow by a little less than 1% and a compound

growth of 0.4% up to 2011. These growth rates can be double in

some countries and in the more attractive vertical markets of

banking and finance, education, retail and residential muti-family

dwellings. Future growth will be driven by increased output in new

construction in a number of countries, higher levels of

refurbishment/retrofit business and increased fear of crime and

terrorism. There has been a strong trend towards more

sophisticated and integrated systems, particularly combined with

CCTV / video. However, convergence with IT networks and the

business enterprise is not a strong feature of this market and latent

growth opportunities have failed to generate additional business.

The UK is by far the largest market and accounted for 27% of

product sales in 2006. It is the most developed of all the markets,

having a penetration of sales per capita more than 50% higher

than the EU(7) average. The fastest growth has been achieved in

Spain, where the market grew at some 7% per annum over the

last 5 years. Despite major consolidation during the last five years,

the supply side remains fragmented but far less than in the CCTV

and Access control businesses. The winners in this market will be

those that can deliver integrated solutions, firstly with other physical

security solutions and then IT-Convergence focussed on the higher

growth opportunities to be found in some vertical markets.

1 IBC(s): Intelligent Building Controls - Electronic devices & systems for
building Access Control, CCTV and Intruder Alarms.
2 IBC(a): Electronic devices and systems to control and monitor people
through secured access points such as doors.
3 IBC(c): Closed Circuit Television (CCTV) / video for security applications
in buildings, public places and traffic management.
4 IBC(i): Electronic sensors and systems that can detect intruders entering
premises and sites and signal alarms.
5 EU(7): Belgium/France/Germany/Italy/Netherlands/Spain/United Kingdom.

SECURITY SYSTEMS - INTRUDER ALARMS
THE EUROPEAN (7) MARKET 2006-2011
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This study is part of a series of multi-client reports on the

world’s market for intelligent controls in non-domestic

buildings. Support from all the major manufacturers and

suppliers over the last 25 years has enabled us to develop a

series of robust models that when populated with validated

data can establish the performance and value of both the

supply and demand side. This is now built into our relational

database called OBIS. It has allowed us to size, compare

and trend numerous market segmentations, establish

supplier performance in both product and systems business

and establish the importance and effect of all the demand

drivers. “Security Systems - IBC(s)1 - The EU(7) Market 2006

to 2011” is the most detailed and accurate report published

on this subject for this region.  This 1600 page report benefits

from comparisons with Edition 1 (2002), similar studies

carried out in different regions of the world and related

technical infrastructures in buildings. Split into three studies,

it separately assess the markets for Access Control - IBC(a)2,

CCTV - IBC(c)3 and Intruder Alarms - IBC(i)4. Each study is

split into two volumes; volume I comprising the executive

summary which compares findings across all countries; and

volume II providing the detailed analysis using the same

format for each EU(7)5 country. Data on the past, present

and future market for IBC(s)1,  is c lear ly presented

quantitatively and qualitatively, so that strategies can be

developed to fully exploit opportunities on a pan-regional

basis.
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This study is now available online through our
OBIS (Online Business Intelligence Service).

This will allow you to analyse trends and
benchmark your own performance anytime,
anywhere in the world. For more details see

www.iandi.ltd.uk
or contact allan.mchale@iandi.ltd.uk and

jeremy.towler@iandi.ltd.uk
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■ The sales by Product (factory gate prices) and Systems

(installed) for direct and indirect channels, to 2006, with

forecast to 2011

■ The level of penetration of system sales in each country

in western Europe

■ The market size by type of project; new construction,

refurbishment, retrofit and extension

■ The market size by contract value (4 segments)

■ The market size by type of hardware (11 products)

■ The market size by type/end use of building

(17 categories)

■ Geographic distribution of sales within each country

■ The distribution channels and the volume of business

that they handle, comparing “product” and “total

solution sales”

■ Market share bands for all established suppliers by

product and by total system sales

■ Profiles of established suppliers provided in a standard

format allowing comparisons to be made

■ The major forces that determine demand and their future

impact

■ The part played by all third party suppliers and the

impact that they will have in the future

■ The channels of distribution and emerging trends

■ The supply and demand side influences on Total Building

Solutions

■ Measures the incidence of integration by both

functionality and the vertical building markets in which

they are installed

■ The most attractive business areas defined by building

type

■ Despite prices pressures, the average margin on sales

has remained quite stable over the last 10 years
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i&i limited is one of Europe’s leading

research and consultancy companies

specialising in intelligent buildings. We

provide a comprehensive range of professional

services encompassing marketing intelligence,

technology intelligence and user intelligence

to suppliers, managers, government and

industry. The marketing intelligence division

established in 1980 has analysed the markets

and technology for building controls and

services in 40 different countries throughout

the world. Over 100 assignments have been

completed in marketing strategy, product

planning, market assessment and evaluation

and company/product image.

We research the following markets on a global basis under our branded
title “Intelligent Controls in Buildings”:

■ Environmental (HVAC) Control Systems - IBC(e)

■ Fire Detection Systems - IBC(f)

■ Lighting Control Systems - IBC(l)

■ Security Systems - IBC(s)

■ Intelligent & Integrated Infrastructures in Buildings
Such as Retail - Hotels - Health

We can supply tailored, single-client studies on the above subjects across global markets
using our models & benchmarking techniques. These can be structured by a wide range
of segmentations e.g. type of building, type of project, type of product. In addition, we
can produce reports on a range of supporting topics including:

■ Communication Elements & Computer Hardware

■ Communication Standards

■ Engineering and Commissioning

■ Maintenance

■ Sensors and Field Elements

■ Supervisory Software

■ Wireless Systems

Each additional paper
copy comprises a laser
printed document in
ring bindersP  R  O  P  L  A  N
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The CD ROM comprises a read-only Adobe
Acrobat pdf file(s) and is supplied with a licence
to print unrestricted quantities for exclusive use
within the purchaser’s own organisation

This study is confidential.  Unauthorised distribution of the information it contains harms the interests of the subscribers and
i&i limited.  Subscribers hereby certify that the study is only to be used by the personnel currently employed in their company and
that it will not be communicated in any form to any other company, trade association or individual. This report is printed and produced
in the United Kingdom.

- Payment by  Cheque made payable to i&i limited        - Payment Must Accompany Order -

- or by  Credit Card: Visa          MasterCard          AMEX          Card Number: _  _  _  _-_  _  _  _-_  _  _  _-_  _  _  _

   Name on Card:.................................................................................... Expiry Date:  .........../........... Card Security Code:  ..........

- Preferred method for overseas customers - Bank Transfer to NatWest Bank plc, Watford Junction Branch,

7 Station Road, Watford, Herts, WD1 1TH, United Kingdom for account number 86459929, sort code 60 22 40. Please

enclose a copy of the instructions to your bank with this order and return to:

i&i limited, Building 9, Bucknalls Lane, Garston,  Watford, WD25 9XX, UK

Tel: +44 (0) 1923 66 59 50     Fax: +44 (0) 1923 66 59 51     www.iandi.ltd.uk
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